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Critical analysis to maximize investor outreach

Our Service

Investor targeting, at some level, is a component of every Investor
Relations program. However, the true value of Ipreo’s targeting service
comes from the depth of the analysis, the quality of the contacts you
receive, and the level of analyst support you have access to. Led by
the people who revolutionized the targeting industry, Ipreo leverages
unparalleled knowledge of the buy-side and sell-side communities

to provide clients with continuous evaluation and analysis of the
investing landscape. The benefits of meeting with new investors
include diversifying and expanding your shareholder base, adding
long-term, loyal holders and building interest in your stock to
counterbalance selling. Ipreo is skilled at identifying investors whose
investment style and criteria for investing are compatible with your
company’s fundamentals. By offering the most innovative quantitative
and qualitative analysis in the industry, our experienced analysts

help companies implement effective and efficient investor outreach

Corporate IR

Quick facts

Fundamental valuation analysis of a company's position
amongst peers and the market

Advanced investor targeting for proactive investor outreach
In-depth ownership composition & analysis

Profiles on investor targets providing detailed insight
Predictive modeling of likely future institutional activity

Insight into likely behavior and fit of existing shareholders

Boston Targets
L]}

Targets
Sorted By Target Rank (Ascending)

Portfolio Fundamental
Sensitivities XYZ Industry Peers Peers
Eq. Assets Fwd Div EPS Purchasing Rankin Value ValChg Value Val Chg Value Val Chg
Institution Rank ($mm) PE_ Yld Growth Power Portfolio  ($mm) (§mm)  ($mm) ($mm) ($mm) ($mm) Contact Name
1 Fidelity 1 B985 /7914 3 4 2 38,024 326 163/45349 (12284 3722 (134911 -BO07 358118 93285 Andrew Oh
2 Putnam 1 B5A735 2 4 3 19,501 068 213/3551 924 00 27577 1179 56105  -151.4 Brian DeChristopher
3 Pyramis 1 550430 3 4 3 16,/188987 12772052 78.3 0o 10154 658/ 21913 11.4| Stephen Balter
4 RiverSource 1 600557 3 4 3 15272896 101/3757  135.0 00 24963 4441 48842 -1645 Nicholas Thakare
5 Pioheer 1 328194 3 3 3 1563922 57897 | 1413 00| 12549 -4.0 0 2F181  -2845 JohnCarey
6 Loomis, Sayles 2 177960 4 & 1 2253122 430487 4.6 0.0 4295 8050 11731 5.6 WWarren Koontza, Jr.
Total: 92,334,311 1680.0 3722 214451 10245 52,2889 3372
Recently Met Holders
Sorfed by Target Rank (Ascending)
Portfolio Fundamental
Sensitivities XYZ Industry Peers Peers
Eq. Assets Fwd Div EPS Purchasing Rankin Value Val Chg Value Val Chg Value Val Chg
Institution Rank (§mm) PE_Yld Growth Power Portfolio  ($mm) ($mm)  ($mm) ($mm) ($mm) ($mm) Contact Name
1 Wellington 1 JwB1B2 3 4 3 9694 147 11/3450 2F938 -1786 147645 8.8 193772 7460 Edward Owens
2 BlackRock 1 1625960 3 4 3 8643307 328135 6543 163 | 67901 7415 1171556 -87 2| |Erin Kis
3 MFS 1 1072803 3 3 3 744366 814481 3270 5.0 38664  -470.2 0 91384 -BE0S Stephen Pesek
4 Evergreen 1 043 3 3 3 2,330 461 BBF2224 86.2 00 11855 211 20131 -1.3 | Robert Junkin
5 Eaton Wance 2 57 E. P 3 4 3778880 244010 5698 1096 26313 2710 58859 3313 Erick Lucera
G Boston Company 2 197266 2 4 4 1677 407 751863 471 0o 357 -20.8 427.9 320 Charles Silberstein
7 FM Global 2 42170 2 4 3 905650 79440 17.9 24 193.8 -10.9 558.8 8.8 Clinton Condon
Total: 34,774,218 4401.2 594 294173 5404 486569 3687
Ipreo Visit or call us at (212) 849-5174
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Targeting

Investor Targeting - A Quantitative and Qualitative
Approach

The highest quality contacts combined with actionable
intelligence

In-depth screening processes focusing on business
segments, market capitalization, investing fundamentals and
macroeconomic data

The most advanced targeting algorithms, evaluating investments
on a fundamental basis to determine optimal investors

Analysis beyond targeting: providing intelligence to identify
overweight investors and likely sellers

Collaboration with senior management throughout the targeting

Innovative peer groups, creating the most complete view of the
client, including unique situations

Comprehensive buying and selling analysis, identifying historical
ownership trends

process

Shareholder Breakdown Top Buyers & Sellers
L Federated
E Top 3 Holders
M Top 4-15 Holders
o - =
90% 1~ W Top 16-50 Holders
M Rest of Holders Brandywine
80% +-————-———-—————— Natixis AM
CDP Cap. World Mkis.
%4 - - - Dexia AM (Belgium}
wel XY=z
sl Top 10 U.8. Targets Contact Informa
Instiutions with over $500mm in Equity Assets Excludes Broker, Index, and Passive Investars Ownership Data based on Most Recent Fiings
L e
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A R Hane + ontast Hate coverel  Email Adliess Lot s Seoting Regrmt
OppenheimerFunds, Inc Falrick Adams Retail padams@oppenheimerunds com  Adams s a princpal and dredor of ressarch for the valus t=am o
OppenheimerFunds.
0% 4+—-—————————— WEDGE Capital Management LLP  Scott Jefards Apparel  sjeffords@wedgecapital com
RiverSource Investments LLC Kyle Weayer Retail kyle.| weaver@ampf.com Wiesver meets with all levels of management in Boston, st
conferences, and on-site. The questions he asks are dependert upan
the stustion. He paicpstesin the braker vole st RiverSource
10%
ol — — — —— -
Herry Kaczrmarek, CFA  Retail henry kaczmarek@armpf.com Kaczmarek is based in Minneapalis
Lazard Asset Management LLG Celeste Jacohson Fetail releste jacobson@lazard.com Jacobson covers gaming, and retail apparel stocks. She tendsto focus
0%+ ——————————- on exquilies with markel capitalization grester than $500 million
Holders Eugene Krishnan Retail eugene krishnan@lazard.com Krishnan regularly meets with management of curent and prospedive
holdings, both in Mew'York and throughout the 1S While he
frequently calls CF Os and IR for darification on specific financial
datapoints, he usss management mestings & an opporturity.
BlackRock Advisars, Inc. Michelle Dresss| Retail rriic helle.dr o Dressel with the CFO and CEO; howewer, ifthers isa
pressing issue she wants to mest the division heads. During the:
mestings, she nants management to allocsts enough time: forthe Q&
sessions
Meuberger Berrman LLG Maureen McGrath Retail mmcgrath@ni.com MoGralh values meelings with CEOs and CFO's. She likes Q 8 &
3ESSIONS When Meeting Carporats managem e it
Lavrs Steinberger Retail Isteinberger@nb.com Steinberger works onthe Neuberger Berman Focus Fund. She is =
generalist, but lends to focus on the consumer and indusirisl sectors.
T. Rowe Price Associates, Inc. (MD)  Ira Camahan Retail icarnahan@troweptice com Carnahan m eets with management sither in Baltimars o anthe road,
andl is fesdble on wham he mests wih.
Biarry Henderson Retail barry_hendersong@troweptice.com  Henderson meets with management as part of kis investment process.
He pretersto mest with CEOs and CFOS but also meets vith ROs
Thrivert Investmert Management, Inc.  Christopher Scheuer Retail christopher. scheuer@thrivert.com  Secheusr meets wih corporsts man sgement via any channe| openta
him . He Iooks for companiesto presert a well-articulsted strategyin an
attractive industry. His outiook is over the next one to three years.
About Ipreo

The marriage of deep industry expertise and dynamic innovation, Ipreo brings market-leading intelligence, robust technology, and superior customer service to
all participants in the global capital markets. Built on a legacy of experience and a thorough understanding of capital markets, Ipreo provides critical insights

and flexible solutions to help our clients run better investor relations programs.

Ipreo North America

Visit www.ipreo.com or call us at (212) 849-5174



